Mistakes to Avoid
When Choosing a Lender

Mistake #1: Treating a Loan
as a One-Time Fix

When you have to scramble for a lender
and a loan, you're more likely to choose a
product that doesn't fit your long-term
needs and pay higher borrowing costs.
Instead, think proactively. Consider when
you'll need capital, either based on your
seasonal cash flow or company goals.
Funding can be a strategic tool for growth
when you've had time to compare lenders
and negotiate better loan terms.

Mistake #3: Overlooking
Seasonal Cash Flow Needs

Travel agencies often experience cyclical

income. Many travel agencies overlook
the impact of loan payments on their
business model, and then find rigid
repayment schedules difficult to manage.
Look for a financing partner who
understands seasonal patterns and offers
adjustable repayments. Choosing a
flexible repayment structure and a term
length that aligns with your business

model is crucial to your future success.

Mistake #5: Focusing on
Interest Rates or Monthly
Payments

It's natural to want the most bang for your
buck. Many business owners assume that
means the lowest interest rate with the
least expensive monthly payment. But
those figures don't tell the whole story.
Always look at the total cost of capital.
Ensure that you convert any variable or
factor rates into APR for an accurate
comparison. A higher monthly payment
could save your travel agency thousands
of dollars in the long run.
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Mistake #2: Choosing
Speed Over Transparency

Some lenders promise same-day

approvals but aren't transparent about
the total repayment costs, fees, or
repayment structure. If you only consider
a loan company's speed or jump at the
first quick offer, you may pay for it later.
Prioritize transparency. Reputable loan
companies provide a clear breakdown of
fees, rates, and repayment schedules
before you sign anything, and they

welcome your questions.

Mistake #4: Ignoring
Industry-Specific
Experience

Loan providers who don't understand the
travel business’'s vendor timelines,
commission cycles, and fluctuating
revenue may charge higher borrowing
rates and push funding terms that simply
don't fit your needs. Providers who
understand your world are more likely to
offer the best travel agency business
loans with complementary terms and

competitive rates.
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